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We will provide in-depth quantitative and qualitative company profiles,

enabling an investor to understand a company from different angles.

For this purpose, we use English data sources and access information from

a variety of Chinese data sources. 

Our goal is that every investor can answer the following question after

reading one of our reports:

Are the business model and the products of the company

interesting for me?

Has  the company a leading role in their industry?

What are the current chances and risks of this company?

Belive I the story of this company and therefore want to invest?
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 CIMK COMPANY PROFILES

Our vision is to make public Chinese companies and their business

models understandable for all different kinds of Western investors. We

sincerely believe that the Chinese market's financial investments are

smart due to the incomparable growth and level of innovation of this

market. For rational investment decisions, a high level of information and

transparency is required, which we want to provide for them.

CIMK MISSION & VISION
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SUMMARY GOME RETAIL

Offline = Physical Stores

Online = Social Commerce + Gome App 

Founded in 1987, Gome Retail was a traditional retailer of electrical

appliances and consumer electronics. In recent years, the company

has been trying to transform itself into an Internet-based enterprise

and strived to become an omnichannel retail, service solution, and

supply chain provider.

In particular, 2020 was a challenging year, as both the overall sales

of consumer goods retail and home appliances in the Chinese market

declined significantly, which have led to disastrous financial figures

and a lot of new debt. To become the leading digital local community

retailer again, they try to integrate offline and online channels.

They use all three platform channels to create an ecosystem that

provides customers with all kinds of home appliances, decoration,

construction, and household services in a customer-centric way.

Meanwhile, Gome Retail will further expand after-sales home and

online service by providing appliance installation, cleaning,

maintenance, and smart & remote services.

In 2020 Gome Retail entered two new strategical cooperation with

JD and Pinduoduo to share resources and further sell Gome's

products on their marketplaces while also offer their products in

Gome's app online channels. Both partners will help Gome further roll

out its digitization strategy, while Gome will integrate its logistics,

warehousing, delivery, and assembly services with them. 



Riks

- They also have too much debt (debt to equity ratio 555.3%)

- Revenue is declining strongly while at the same time they aren't

profitable

- eCommerce solutions seem not to be successful, and therefore

cooperation with other eCommerce players might be the last

chance. Due to the lousy negotiation position of Gome, it has to

question whether these cooperations will save them

Chances

- Partnership with leading eCommerce companies JD and

Pinduoduo

- Offline retail structure and supply chain could be part of an

integrated omnichannel retail solution

- Innovative, growing community eCommerce platform which

could be relevant in the future

EVALUATION GOME RETAIL
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We evaluate the multilayered company based on three different

dimensions. 

Competitive Position

- They just have one percent of the Chinese eCommerce market

- They are next to Suning, the largest retailer, but the revenue is

continuously declining

- High levels of debt make further far-reaching digital transformation

difficult  
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Analyst Recommendation Liste at

Summary
(In USD)

Price: 0.1173

Market Cap: 2.529B

EPS: -0.0185

PE Ratio: N/A

Price/Sales: 0.35

Price/Book: 1.87

52 Week Range: 0.0851 - 0.2218

Volume: 48,078,062

Earnings Date: Mar 2021

Shares Outstanding: 21.55B

% Held by Institutions: 6.78%

Gome's share price has little to gain despite the growth of the eCommerce
market in 2020. The high in June can be explained by the release from
prison of the founder (might come back) and new strategical cooperations.
Horrible financial results have caused the share price to fall again.

STOCK MARKET PERFORMANCE
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(29 December)

Ŷ = 0.00268X + 0.1028

Covid-19 peak in China

Take
Away

The founder of Gome has
been released from
prison

Exchange rate
 (2020-12-30)

1 HKD = 0.128969 USD

Release of
disappointing
half-year report

Hong Kong Stock

Exchange

(0493.HK)

Frankfurt Stock

Exchange

(CKS2.F)

OTC US

(GMELF)

Stuttgart Stock

Exchange

(CKS2.SG)
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FINANCIAL PERFORMANCE
Annual Performance

(31.12.2019)

General Financial Numbers
(in $1,000)

Net cash provided by operating activities $387,273 78.85%

Total Revenue $9,108,132 -7.57%

Gross Profit $1,394,682 -6.45%

Operating Loss ($204,943) 34.17%

Net Loss ($396,557) 47.00%

Cash and Cash Equivalents $1,253,525 -19.29%

Total non-current assets $5,899,624 63.72%

Total Assets $11,005,688 18.32%

Total Current Liabilities $7,106,307 14.30%

Total Liabilities $9,754,369 28.30%

Total Equity $1,249,542 -26.37%

Industry-Specific Financial Numbers

Income Statement

Balance Statement

Cash Flow Statement

Growth

Gross Merchandise Volume

GMV

Revenue Proportion by

Product Category

$20.84B
+2.68%

Telecommunication
18.5%

Refrigerator and washing machine
18.2%

Air-Conditioner
17.6%Small white appliances

14.6%

AV
14%

New Business
9%

Computer and Digital
8.1%



Last Half Year
(30.06.2020)

General Financial Numbers
(in $1,000)

Net cash provided by operating activities $305,286

Total Revenue $2,920,705

Gross Profit $262,230

Loss of Periode ($2,755,847)

Cash and Cash Equivalents $1,750,912

Total non-current assets $5,603,007

Total Assets $11,248,298

Total Current Liabilities $7,472,290

Total Liabilities $10,424,007

Total Equity $823,089

-26.86%

-44.44%

-65.72%

-343.77%

39.70%

5.01%

10.56%

5.15%

11.48%

-34.12%

Income Statement

Balance Statement

Cash Flow Statement

Take
Away

The offline business already dropped sharply in 2019 and then literally
collapsed in 2020 because of Covid-19. In the last six months, the company
has had a loss of more than USD 2 billion and has only been able to remain
liquid through the issue of convertible bonds.
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Growth

Industry-Specific Financial Numbers

Online GMV
 (January - June)

Revenue Proportion by

Product Category

+ 70%

Telecommunication
27.5%

Refrigerator and washing machine
17.2%

Computer and Digital
14% Air-Conditioner

12.6%

Small white appliances
10.8%

AV
10.8%

New Business
7%



At the end of 2019, Gome Retail operated more than 2,600 stores in China. As at the For offline,

Gome Retail focused on customer groups of home decoration, nursing mothers, and fashionable

customers by providing integrated home solutions, smart home solutions as well as after-sales

services for the entire life cycle of its products to them, to establish household living stores with

home appliances and new businesses.

In view of the increasing consumption power of low-tier cities, Gome Retail expanded its market

into the third- to sixth-tier cities and promoted the consumption, thereby establishing innovative

“New Retail Stores” by leveraging on its advantages of strong brand name, supply chain, and

logistic system. Gome Retail's distribution network covered 92% of the cities in China, and the

company will continue to accelerate its penetration into lower-tier markets, using an asset-light

franchise model and through the support of supply chain and technical system output, to fully

empower franchisee. Using this approach, they want to seize market share with low operating

costs. The following picture showcases the shop distribution.

Gome Retail wants to become an integrated omnichannel

retailer, and therefore we will look at its current offline business

with its physical stores and online retail. We will pay special

attention to the new cooperation with two other leading

eCommerce companies, JD, and Pinduoduo.

ORGANIZATION & PRODUCTS
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Offline Retail: Physical Stores

Annual Report 2019



Their online strategy uses two different techniques with their own app and a new innovative

social eCommerce approach. 

The app is intended to be a "one-click" smart solution for their homes' application products,

supported by additional products from their partners JD and Pinduoduo. A new "store" channel

was also introduced in its Gome APP, resulting in a more than 150% increase in order conversion

rate compared to the previous year.

Social E-Commerce (ME Shops) is a benefit-sharing and distribution tool that shares data flow

and user information from the Gome APP. During leisure time, Gome employees or other

individuals can share products with their friends through marketing functions such as “Best

Selections”, “Group Purchase” and “Best- Selling Products” via their ME Shop, which substantially

strengthens the product precision marketing. If somebody buys something in a Me Shop, the

individual shop owner earns a commission. ME Shops have the advantages of convergence of

online and offline platforms and the flexibility in delivery and servicing. The social networks

established by ME Shop business owners usually cover customers in the vicinity within three to

five kilometers. Small items can be delivered to a customer from the physical stores after placing

of order at ME Shops. Bulky items can be delivered by the logistic team of Gome on “delivery +

installation” basis. Customers can also enjoy after-sale services provided by Gome House

Manager. 

By the end of the Reporting Period, there were more than 1 million ME Shop owners and the GMV

from ME Shops recorded approximately 101% year-on-year growth. The GMV from the Gome’s

community + Gome APP grew by approximately 70% in 2020. The number of the Gome’s

communities grew over 40% year-on-year to over 200,000, reaching over 66 million users,

representing a 65% increase year-on-year. Through the successful introduction of JD and

Pinduoduo in April and May as our strategic partners, the Gome’s GMV generated from these e-

commerce platforms grew more than 100 times year-on-year.
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Online Retail: Gome App & Social eCommerce

Take
Away

Annual Report 2019

Gome Retailer has not managed the digital transformation very well so far. They
operate 2600 offline stores, which are becoming increasingly unprofitable, and
they have failed to create in time new growing and profitable online products.
Despite interesting ideas as social commerce, it seems that the only way out of
insolvency is to cooperate with successful eCommerce companies, taking only
the role of a service provider or infrastructure provider. 
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SENTIMENT IN SOCIAL MEDIA

In general, Gome Retail does not get a lot of attention on social media. Still,
there was a peak of attention in June because the founder and previous
chairman Huang Guangyu was released from prison early.

Gome Retail

Baidu Search index 

Baidu  News index 

Google Trends Index 

Google Trends News Index

Other Rankings Social Media Sentiment 
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Moving average

 index:

MoTechnical

index:

Technical Analysis

Overall Analyst Opinion

Sell 10

Sell 4

Buy 2

Buy 2

User request for

 Company Profile

Gome Retail



Western News Sources

When Should You Buy GOME

Retail Holdings Limited

(HKG:493)?
May 20, 2020

LINK

China's Gome to raise $200 mln

through debt sale to Pinduoduo -

source
April 19, 2020

LINK

Analysts Have Lowered

Expectations For GOME Retail

Holdings Limited (HKG:493) After

Its Latest Results
April 4, 2020

Link

Gome retail (00493): Gome about

498 million yuan principal amount

redeemed bonds
2020-12-22 08:34:51

Link

Gome's retail maturity bonds are

redeemed on schedule, the strategy

is solidly implemented to help cash

flow worry
December 22, 2020 09:23

Link

Gome's 27-year-old employee

working overtime for a long time

before death questioned the

company's evasion
December 19, 2020 12:20

LINK

PAGE 1 1

NEWS
Chinese News Sources

more..

40 news in December0 news in December

News Analysis

Positive
62.1%

Neutral
27.6%

Negative
10.3%

0 2 4 6

Tactical Cooperation 

Product Informationn 

Conference related 

Price cooperation  brech of contract 

Order correction 

Executive Change 

Project Signing 

M&A 

Public Announcement 

Capital risk 

Take
Away

Gome Retail is nearly not covered in the Western media. Most news are
about the different strategical cooperation which Gome Retail has
entered in 2020.

more..

https://finance.yahoo.com/news/buy-gome-retail-holdings-limited-013238666.html
https://finance.yahoo.com/news/chinas-gome-raise-200-mln-104225218.html
https://finance.yahoo.com/news/alibaba-stock-correction-offers-opportunity-150836305.html
https://finance.yahoo.com/news/analysts-lowered-expectations-gome-retail-010748079.html
https://stock.stockstar.com/SS2020122200000155.shtml
http://finance.ce.cn/stock/gsgdbd/202012/22/t20201222_36140871.shtml
https://finance.sina.com.cn/chanjing/gsnews/2020-12-19/doc-iiznctke7342443.shtml
https://finance.yahoo.com/quote/002024.SZ?p=002024.SZ
https://finance.yahoo.com/quote/PDD
https://xueqiu.com/S/SZ002024
https://xueqiu.com/S/PDD
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https://www.linkedin.com

/company/69094445

Follow us on LinkedIn to  get more

free analyses

https://www.linkedin.com/company/69094445

